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When engaging new prospects, always like to start off by understanding their company, their needs, and their initiatives. Every
company is different or at a different starting point on their journey. Understanding what is important to them is key in determining
how the HBA can help assist them on that journey. Not all programs or services the HBA has to offer will be relevant, so
understanding their needs is critical in determining how HBA can assist and how the HBA can bring true value to their organization.

This sales guide will assist you in knowing and selling HBA's value to companies: HBA Sales Guide_ Final.pdf 

https://dyzz9obi78pm5.cloudfront.net/app/image/id/5ce2d1a5ad121c6834a39da1/n/hba-sales-guide--final.pdf

